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PPL says plan would make reconciliation fairer for shoppers
IOU PPL filed a revised tariff supplement 
with the Pennsylvania PUC because the 
current rider does not recover all of its 
expenses, the firm said.  The reconciliation 
rider filed by PPL for its power customers 
becomes effective in June of 2012 and will 
apply to POLR customers.
 The rider is a way to recover under-
collections or refund over-collections from 
default customers and is similar in many 
ways to one in place for the firm’s gas 
customers.
 PPL Electric’s tariff does not contain a 
mechanism to recover or credit such over- 
and under-collection balances from default 
service customers -- who were customers 
when an over- or under-collection was 
created but who are shopping customers 
when the over- or under-collection is 
refunded or recouped, said PPL in its filing.
 The rider will help assure that shopping 
customers who return to default service are 
not subject to reconciliation impacts that 
arose while those customers were with a 
marketer.
 “PPL Electric believes the 
reconciliation rider will help stabilize 
the price-to-compare [PTC], which, in 
turn, should assist customers in making 
intelligent and informed shopping decisions 
and thereby promote retail competition,” 
said the application.
 An issue with the existing 
reconciliation mechanism is that it may 
make the PTC inaccurate and confuse 
shoppers on which is the better deal, said 

PPL.  The plan was filed before Dec 31, 
2009, when price caps came off in the 
territory and boosted shopping, and thus 
needs to be updated.
 As of late July, 85% of the IOU’s large 
C&I were buying power through marketers 
while 488,347 or 40% of residential 

customers shopped and nearly 50% of 
small C&I, almost 87,000 firms, bought 
power on the market.
 If the proposal is approved by 
regulators, the rider would appear on 
customer bills as a separate line item.
 [Comments]

PV can ‘ride through’ voltage changes just like wind, firm says 
Solar energy generation is expanding 
rapidly, requiring expansion of 
solar’s ability to smoothly link to the 
grid, two executives from American 
Superconductor told us recently.  The 
Devens, Mass-based engineering firm 
has adapted to solar the technology 
it uses to help wind power flow onto 
the grid, Kleber Facchini, the firm’s 

business-development manager, and Perry 
Schugart, director of the firm’s power-
converter business, said.
 “It’s not as easy as people think to 
connect solar power to the grid,” Facchini 
said.  “The solar industry is coming 
from residential and industrial-scale 
installations to utility-scale installations, 
and they’re seeing equipment for those 

[smaller-scale deployments] don’t work.  
That’s why we saw a niche.”
 Utility-scale PV will grow to 2,510 
MW worldwide in 2015, from 197 MW 
in February 2010, according to IMS 
Research.  Wind, in contrast, already 
produces 40 GW of power in the US 
alone.  To interact properly with the grid, 
any form of renewable power must remain 
connected to the grid during disturbances 
and must meet power-factor and low- and 
high-voltage requirements, Schugart said.
 These adjustments can be made 
by inverters and other gear built into 
a PV system, placed at the “point of 
interconnection” where the PV installation 

NEM makes case for Maryland  
PSC to rehear WGL POR plan

NEM filed comments last week with 
the Maryland PSC in support of a 
Washington Gas Energy Services 
(WGES) request for a rehearing on 
the residential purchase of receivables 
(POR) discount rate approved for its 
parent firm, IOU Washington Gas 
Light (WGL).  WGES is the marketing 
arm of WGL.
 The rehearing sought by WGES 
looks at a June 9 PUC order approving 
a POR discount rate of 4.39% for 
WGL, and by tariff, a C&I discount 
rate of 0.83%.  The discount rates 
were computed based on WGL’s 
bad debt expense, collection costs 
and information technology (IT) 
implementation costs.  The IT costs 
were amortized over a two-year period.
 WGES seeks rehearing of the two-
year amortization period and requests 
that it be changed to five years.  That 
would yield a residential discount of 

3.09% and by tariff a C&I discount 
rate of 0.79%, said the filing.  WGES 
believes the rehearing should be 
approved since a two-year amortization 
period produces an unreasonably 
high residential discount rate that is 
inconsistent with discount rates set for 
other utilities, said the firm.  The rate 
is likely too high for suppliers to use 
utility billing services and will defeat 
the purpose of a POR program, said 
the filing.
 The two-year timeframe is generally 
inconsistent with basic fairness in 
allocating implementation costs to 
existing and new suppliers.
 NEM believes that while the 
regulations clearly offer IOUs cost 
recovery, it does not set a specific 
timeframe for cost amortization nor, 
perhaps more importantly, does it 
require a standard timeframe for cost 

Continued on page three
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meets the grid, Schugart said.  The 
inverter must measure voltage and 
current at that point, then provide reactive 
support to offset sags and swells on the 
grid.  If necessary, static-shunt devices 
or static synchronous compensators -- 
better known as statcoms -- can provide 
additional reactive support if they are built 
into the PV installation, he said.
 The idea is to keep the PV 
voltage within the range set out in the 
interconnection agreement.  But too 
often, the execs said, PV is connected 
to the grid through equipment that 
disconnects if it detects even minor 
voltage disturbances.  It has no ability to 
“ride through” changes in voltage.
 Rudimentary grid connections like 
that are impermissible in Australia 
and parts of Europe, where stringent 
requirements for reliability and 
manageability have been in place “for 
quite some time,” Schugart said.  More 
stringent requirements in the US and 
Canada “have only recently become a 
reality for solar-power plants,” he said.  
A new FERC rule intended to ensure 
renewable resources are charged fair and 
reasonable rates for transmission reflects 
FERC’s recognition that both PV and 
wind must be “intelligently and reliably 
integrated into the grid to produce the 
most economic and environmental 
benefits,” he said.
 American Superconductor developed 
a statcom called D-VAR that it said is 
widely used at wind-generation plants, 
providing reactive support to keep voltage 
at its nominal level.  D-VAR technology, 
protected by five patents, provides sub-

cycle response time and controls other 
reactive components, Facchini said, 
asserting that the firm is doing well in the 
wind business “not just in the US but also 
Australia, China and Europe.”
 Statcom competitors include ABB, 
S&C Electric and Siemens.  American 
Superconductor’s units are heavier duty 
and are installed at the wind farm, while 
some others are installed remotely, 
Facchini said.  D-VAR is in use by more 
than 20 utilities and 70 wind farms 
worldwide, he added.
 New market beckoned 
 American Superconductor incorporated 
its D-VAR technology into a solar inverter 
that ties PV installations to the grid, 
Facchini said.  Now “we can monitor the 
point of interconnection and respond to 
any disturbance at the utility, while also 
transforming AC to DC power,” he said.  
The solar gear is marketed to utilities, 
developers of solar plants or engineering, 
procurement and construction firms.
 “Solar just seemed like an obvious 
market for us to get into, with our 
experience in wind,” Facchini said.  “We 
want to be tapped into that market as 
much as possible.”
 As an example of increasingly stringent 
interconnection requirements for solar, 
Schugart cited ERCOT standards that 
“appear to require” from wind generators 
a 0.95 leading and lagging power factor, 
based on the nameplate rating of the 
generator.  If the ERCOT standards that 
apply to wind were also applied to solar, it 
would mean a 40-MW solar plant would be 
expected to supply a little more than plus 

or minus 13 MVAR (mega-volt ampere 
reactive) at the interconnection point, even 
at very low power outputs.
 The standard has not been applied 
to solar power, but that “would be a next 
logical step,” Schugart said.  The US will 
overtake Germany in 2014 as the world’s 
largest market for PV modules, according 
to European Photovoltaic Industry Assn.  
figures the execs cited.
 [Comments] 

Pennsylvania sees steady growth in retail power shopping
Power shopping was up in seven of 
eight Pennsylvania IOU footprints in Q2 
-- ending with July -- with marketers 
adding 145,180 new shoppers.  Of the 
145,180 new choice accounts, 131,058 

were residential.  Looking over the year 
from July 2010 to July 2011 -- accounts 
nearly doubled.
 The biggest bump in competitive 
share was in the Duquesne Light 

footprint with marketer share growing 
four percentage points followed closely 
3.8 percentage points in the Penelec 
territory and 3.6 percentage points in 

Continued on page three

Pennsylvania power shopping - July 2011
Company Residential Commercial Industrial Total Jul-10

Accts % Accts % Accts % Accts % Accts %
Duquesne Light 150,481 28.7 19,823 32.7 672 57.9 170,976 29.2 118,397 20.2
Load (MW) 340.5 27.9 1,438.8 65.9 718.2 85.8 2,497.5 58.9 2145.2 52.2

Metropolitan Edison *** 8,629 1.8 10,991 17.1 639 75.5 20,259 3.7 141 0
Load (MW) 15.0 20.0 277.0 49.0 658.0 92.0 950.0 52.0 98.8 2.2

PECO Energy * 243,983 17.3 10,991 36.6 2,574 81.5 300,872 19.2 20,860 1.3
Load (MW) 619.0 18.5 1164.0 53.6 2300.0 91.0 4083.0 50.8 137.7 1.7

2 stories in 30 seconds
Constellation wins 
big contract extension:  The 
Assn of Independent Colleges and 
Universities (AICUP) last week 
extended its contract with Constellation 
Energy as the preferred energy supplier 
through Dec 31, 2018.  The agreement 
represents a five-year extension of 
Constellation’s existing contracts to 
serve as a power supplier to the 87 
member educational institutions.  The 
AICUP cited locking in power cost as a 
benefit of the deal.

Green Mountain 
grows charity plan:  Green 
Mountain Energy is opening up its Sun 
Club program in the New York City 
and Westchester County territories of 
the Empire State.  The program lets 
Green Mountain customers give $5/
month to help donate solar energy 
technology to local nonprofits.
 [Comments]
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recovery be utilized across all utilities.
 “Accordingly, the terms and 
conditions of utility cost recovery 
need be identical,” said NEMs filing.  
“The regulations permit the unique 
circumstances of each individual utility 
to implement a viable POR program to be 
factored into the utility’s cost recovery via 
the POR discount rate mechanism.”
 The commission approved a five-year 
amortization period for the Delmarva 
POR program and a two-year amortization 
period for other utilities, including 
Baltimore Gas & Electric, said NEM.
 [Comments]

Pennsylvania sees steady growth in retail power shopping
From page two

the Penn Power territory.  Marketers 
saw their share grow from 2.8% to 5.8% 
in the West Penn territory and by 2.2 
and 1.1 percentage points in the PECO 
and Metropolitan Edison footprints 
respectively.
 The PPL territory is where marketers 
saw the most success; handling 40.6% 

of all accounts in the territory, up 2.5 
percentage points from April.  UGI is the 
territory with the fewest shoppers in the 
state where marketers hold only 0.7% of 
eligible accounts.
 Retailer share of load in the territory 
held steady, too.  Shopped load improved 
in six territories with only Penelec showing 
a drop, from 50% to 43% in the quarter.  
The biggest growth in choice load was 

in the Metropolitan Edison territory, 
up by seven percentage points, easily 
outdistancing the 3-percentage-point boost 
in the PPL area and bumps of 2.4 and 2.3 
percentage points in the Penn Power and 
Duquesne Light footprints respectively.  
Marketers saw a bump of 1.1 percentage 
points in the West Penn market and 0.8 
percentage points in PECO’s territory.
 [Comments]

Company Residential Commercial Industrial Total Jul-10
Accts % Accts % Accts % Accts % Accts %

Penelec *** 20,638 4 54,315 23.4 689 87.2 40,560 6.9 N/A N/A
Load (MW) 29.0 5.0 356.0 54.0 735.0 96.0 1,120.0 43.0 N/A N/A

Penn Power 27,705 197 4,755 24.2 131 82.9 32,591 20.4 25,207 14.9
Load (MW) 42.0 19.0 19.9 57.0 178.0 97.0 419.0 56.0 398.3 56.8

PPL * 485,067 39.6 84,272 47.2 1089 80.2 570,428 40.6 456,778 32.5
Load (MW) 1539.0 44.6 1926.0 90.4 1,781.0 95.0 5,246.0 70.4 4826.0 62.8

UGI 0 0 399 4.8 62 32.6 461 0.7 324 0.5
Load (MW) 0 0 19.5 29.1 11.8 76.1 31.3 15.9 21.0 10.9

West Penn ** 22,312 3.6 18,392 19.4 113 89.0 40,817 5.8 N/A N/A
Load (MW) 65.5 4.1 680.3 60.5 730.3 92.9 1476.1 42.2 N/A N/A

Total accounts 958,815 212,180 5,969 1,176,964 622,052
Total MW 2650.0 6,060.6 7,112.3 15,822.9 7705.1

* PPL and PECO statistics include active and pending choice customers
** West Penn was formerly known as Allegheny Power
*** Statistics were previously reported as combined MetEd/Penelec

NEM makes case for 
Maryland PSC to 

rehear WGL POR plan
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